[\ Augnable Community Home Blog SMB Trust Index

Fifth Avenue Collection - Beautiful Jewellery
Millet, AB

& Accessories

® Contact ‘ ~ Refer

Our Ideal Customer

Looking for anyone searching for that perfect gift or brides needing help for their wedding
day. Anyone who loves FREE jewellery and likes to get together for a fun girls' night out!

Our Ideal Referral Partner

Partners we can share referrals with
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About Us

If vvorr like icwallearnyy and are lanlkino foar avira incomea vonir own hiricinace ranfidancea or time

RR 1 Millet, AB TOC1ZO
(780) 441-5340
Visit Website

Facebook Page

Our Team

Q Rita-anne Fuss



Bl fadtonli et ira oy to il st ut Sllket et e S A S Al e e B S e R e i S e e e SRt e ge ot i i e sl St e R

freedom let me know!

Are you a bride looking for beautiful jewellery?

Is there a fund raiser | can help you with?

Do you want FREE and half price jewellery just for getting a few friends over for a fun evening
out?

29 years in sales with Fifth Avenue Collection

Set a record to become a Sales Leader by inviting 5 new Jewellers within the first week of
when we joined the business

Presidents Council with the company

Earned many all expense paid trips to over 45 countries

Have over 30 Swarovski crystal pineapples for being #1 purchase volume in a month

Earned 8 Swarovski Crystal Crowns for inviting the most people in a month

Earned Top Sales Leadership and Top Producer 11 times receiving leather jackets, plaques, ex-
clusive set of jewellery and pin

Earned 5 Diamond Awards for sales over 150,000 in a year

Had a piece of jewellery named after me called the Rita-anne

In the Womanition magazine 9 times and a sponsor for the Superlative awards where an exclu-
sive pin was made for all the nominees by the company

Key note speaker at the Biz Brigade

Have a private pilots licence

Received the Gold Duke of Edinburgh Award presented by Prince Phillip

Married 29 years to my wonderful husband Curtis

Two wonderful children - Justin and Melody

How We Got Started

My husband and | were 3 months married working full time jobs. We were looking for a tax ad-
vantage and to make extra income. Along came Fifth Avenue - Beautiful Jewellery! The jew-
ellery sold itself and in the first year of the business | tripled my full time income. 29 years later
still loving what | do and make an average $100.00 an hour. Love the freedom and flexibility of
being my own boss! If you would like to know more just ASK!

Recommendations Received (1)

Jennifer Belik

KIS Baymems "Rita-Anne's customer service is the best I have ever

Highly R ded . .
% Hiatly Ehcommmnda seen in regards to jewellery sales!! She..." Read more




Products & Services

Holiday Hours & Promos

Fifth Avenue Collection - Beautiful Jewellery holiday promotion!
CHRISTMAS OPEN HOUSE & CUSTOMER APPRECIATION December 18 &
19, 2017—-12:00 — ...

High-Line Beautiful Fifth Avenue Jewellery

Our affordable pure jewellery starts at 20.00 and has NO nickel, lead or
cadmium. Safe for babies to wear! We use Swarovski crystal and genuine
gem...

Recommendations Given (4)

Harry W Kurylo
TamEter e "Will help you with any income tax you need filed and
always saves the customer money in areas..."

Read more

Jennifer Belik

il "Excellent service and always helpful when not sure

% Highly Recommended about something. "

ﬁ Angela Domet from Personal Touch Insurance

WV See more
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What kind of interview questions do you ask applicants?

Q Rita-anne from Fifth Avenue Collection - Beautiful Jewellery Answered this on May 04, 2018

What qualities and attributes do you feel you have that that will contribute to this job?

What do you think is the biggest reason customers stop doing business with a company?

@ Rita-anne from Fifth Avenue Collection - Beautiful Jewellery Answered this on March 16, 2018

If a customer stops business with you it’s because either you’ve lost touch with them or
they’ve found someone they know like and trust better. A customer will be a customer for
life if you help them get what they want and offer them quality customer service. | have
customers from over 26 years... (more)

Can you give me input on your tactics and strategy behind asking for customer referrals?

Q Rita-anne from Fifth Avenue Collection - Beautiful Jewellery Answered this on February 26, 2018

We've helped a number of companies using a different twist on asking for referrals.
Everyone loves to get something free. We offer a free piece of jewellery when a referral is
made with a sale. It’s a really nice gift too that makes it worthwhile for them to work
towards.

How do you show appreciation for your customers in the fashion industry?

Q Rita-anne from Fifth Avenue Collection - Beautiful Jewellery Answered this on February 25, 2018

With the jewellery we sell we give an amazing gift to our Hostesses and have different
promotions for our customers. We've been selling Fifth Avenue Collection Jewellery for
over 29 years and the biggest compliment you can give your buying customer is a hand
written note to let them know you... (more)
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